
725 S. BROADWAY #10, DENVER, CO 80209  |  303–292–1212  |  www.LAW WEEK ONLINE.com VOL. 13 | NO. 40 | $6  |  OCTOBER 5, 2015

Colorado’s first and only attorney-specific coworking space is expanding its footprint 
into the city’s center, but the next opportunity to reach more solos and small practices 
might be outside Denver’s borders.

Standing in the near-complete office 
space in Uptown — with bright walls, 
a few cascades of  wires hanging from 

open ceiling tiles and herds of  desks stand-
ing on their sides — LawBank co-founder 
Jay Kamlet says he feels a bit like an expect-
ant father. 

The office, Kamlet said, “reminds me 
of  a (Piet) Mondrian painting. These are 
some of  the brightest colors I’ve ever seen.”

It’s a story about simple innovation, 
according to the real estate attorney. Law-
Bank, ostensibly the first coworking space 
dedicated to small-practice and solo attor-
neys in Colorado and nationally, opened its 
Colorado Boulevard office in January 2013 
fully aware it occupied a profession resis-
tant to change. 

“A law firm isn’t the environment it 
used to be,” Kamlet said. “If  you did good 
legal work, you probably had a home for 
your career, but now lawyers are realizing 
they don’t need that structure because it’s 
more of  a burden than a benefit.” 

And now, Kamlet, co-founder Jordan 
Deifik and company are opening a second 

location on Sherman Street, near the inter-
section of  19th Avenue and with easy access 
to downtown and a concentration of  state 
buildings and federal courts. The office was 
originally set to open this week on Oct. 
5 (but probably Oct. 7, Kamlet said) and 
the startup is already formulating plans to 
open more locations in the not-too-distant 
future. 

Aubrey Ardema, a former solo immigra-
tion attorney turned legal recruiter, recently 
joined LawBank to help with administra-
tive functions and recruiting for the open 
spaces. She said her solo practice was “kind 
of  lonely sometimes” along with adminis-
trative snags, and she made the decision to 
leave the practice. 

“I totally believe in this concept,” Ar-
dema said. “When this came up, I thought 
if  LawBank had been around when I had 
my solo practice — I don’t regret anything, 
I’m very happy — I might be in a different 
situation today. And I understand the chal-
lenges of  solos and small firms, and I think 
this is the future for those practitioners.” 

The additional space is just the latest 

installment as far as growth goes for Law-
Bank, Kamlet said. The hub recently 
expanded its 9,300-square-foot space to 
12,500 and almost doubling its number of  
offices and capacity for coworking lawyers.

“Our goal is really to grow the concept 
to at least three more locations in Colora-
do,” Kamlet said, listing Colorado Springs, 
Boulder and Fort Collins as possibilities. 
“Then we hope to start branching out 
nationally. Honestly, I thought this might 
be a quicker process, but I neglected to 
remember lawyers take their time on these 
decisions and new innovations. Still, the 
credibility of  the concept has really taken 
off.”

The original location near I-25 is at 
capacity with 53 attorneys spanning 48 
practice areas. With 24 offices and a large 
communal space at the Sherman Street 
location, Kamlet said he has commitments 
for three offices and “soft interest” from 
several others. He said he hopes the new of-
fice will be half  full by the end of  the year. 

“The timing of  this couldn’t be better, 
because a lot of  attorneys leave at the end 

of  the year, either because they’re unhappy 
with their bonus or they are happy, and now 
they have seed money,” Kamlet said. 

Some solos, or “independent practi-
tioners” as Kamlet prefers, have already 
claimed some of  the new office space. 
Frank Schuchat, a respected international 
lawyer, is moving in. Kamlet said LawBank 
is also courting other international practices 
and even foreign consulate.

“That’s what we’re trying to create: 
these mini-synergies or mini-boutiques,” 
Kamlet said. “What I’m trying to teach in-
dividual practitioners is to think more like 
law firms. Law firms are built on generating 
revenue. At every level, there’s a margin be-
ing built in on the charge to a client. We 
can do that here without covering overhead 
and/or the firm’s profit.” 

Kamlet said it’s as much about collabo-
ration and community as it is on slashing 
overhead: the LawBank offices also host 
networking events and CLEs, and the ac-
cessibility of  the open spaces fosters men-
toring and brainstorming, he said. •
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